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the extras approximate to presents. In the long run
it appears that the prices determined by this kind of
bargaining are not higher than the market price in the
town ; for if it is discovered that this is in fact the case,
the seller will not find it easy to sell his goods next
time. Probably the price will also not be lower than
the town price, for if the gross return obtained by the
seller is less than he could obtain from selling to the
stores in the town, eventually he will not come to the
village. But this leaves a large margin for fluctuation
in particular transactions.

There are two regular pedlars from the town : one
sells tailoring and toilet articles and the other sells
sweets for the children. The women in the village go
to the town less frequently than the men, since they
have duties in household work and care of the children.
Tailoring and toilet articles are solely for women con-
sumers. Moreover, these goods are connected with
personal tastes. Women will not trust their agent or
their husbands to buy for them, and it is this which
gives the pedlar his market. Bargaining with such a
pedlar takes a different form from that described above.
The buyer will not accept the price offered and then
ask for extra pieces but will try to reduce the price for
a fixed amount of goods. Thus the transaction may
not take place if a price satisfactory to both parties
cannot be arrived at. The lowest price which the
pedlar will take is determined by the amount he paid
for the goods, and the amount of profit necessary to
maintain his living. Since the goods are not perish-
able, he can wait for better terms.

The pedlar selling sweets follows another method.
The demand for such goods must be artificially
created by the seller. A loud bugle is used to attract